





DEALERS RAMPING UP SALES

Precision seeding is the basis

When the US/Canada border bisected the Great Plains with the Treaty of 1818 at the 49th
Parallel, the politicians weren't thinking about agriculture. Merely drawing a line in the prairie
didn’t alter the fact that the ecosystem and agriculture production on both sides of the border are
similar. Small grains, canola and pulses are standard crops, so it's only natural that Seed Hawk’s
precision air drill would be a great t no matter the zip or postal code.

“Our cropping systems are similar, and when we went looking for an air drill to round out our
product offering, we went looking for a company that had products that t our mandate. We sell
high quality, technologically advanced equipment to the large, professional farmers in our area,”
says Jason Lenhardt, Ag Division Manager for Tractor and Equipment Co. at Billings, Montana.

Tractor and Equipment has seven locations in Montana, North Dakota and Wyoming. In addition
to Seed Hawk drills, they also sell Lexion combines, Challenger tractors and AgChem application
equipment. “After extensive investigation, we felt Seed Hawk had the right product with their
independent openers and felt the quality and service was there too,” says Lenhardt.

Kurt Raffey, Seed Hawk’s Regional Sales Manager USA, says Seed Hawk is establishing a
leading-edge dealership network that sells to top growers who want precision seed placement
and advanced technology in their air drills.

“Dealers are telling me that farmers see the emergence that a Seed Hawk delivers and they are
sold,” says Raffey. “They also like everything else that Seed Hawk can offer, like 84-foot-wide
systems for more productive seeding per hour and SCT © to save inputs. But if the precision seed
and fertilizer placement and resulting fast uniform emergence weren't there, | don’t think we
would have as many satis ed customers.”

Kerry Dangerud is the owner of Kerry’s in Hettinger, North Dakota. His philosophy in selling
farm machinery is to specialize in a few lines of machinery so that he becomes an expert to

Seed Hawk products emerging in USA market.

whom professional farmers will turn. He chose Seed Hawk air drills because of their advanced

technology, and the favorable reputation that the equipment had already built in the area.

“I think it is important to get really good at one thing so you build a market. That is what | am

trying to do with Seed Hawk. Their technology is very advanced, and there is also increasing

demand for their largest drills and carts, the 84-foot toolbar and 800-bushel carts,” explains

Dangerud. “Farmers are seeing the value in getting a lot more done with the bigger drills, and

they need a dealer with the experience and parts to keep them moving.”

With the focus on fast, uniform emergence, the Seed Hawk drill is winning converts.

“All'in all, we had some pretty tough conditions this year, but the feedback | got from our

customers was that they were very happy with emergence. The seed comes up a lot faster,”

says Dangerud.

Lenhardt agrees, and adds that fast emergence helps contribute to higher yields. “Increased

yield is the big thing, but we are also hearing that ease of operation of the equipment has been

very good.”

SCT in demand

Both dealerships, Kerry’s and Tractor and Equipment Co., are seeing high demand for Seed

Hawk’s patented Sectional Control ©® technology, selling the option on 75% of their drills.

Dangerud says that because he sells the largest Seed Hawk air drills, his customers see the value

in minimizing overlaps.

“We have some square elds, so the payback is a little longer on those elds. But costs of inputs

are going up, so the payback on SCT is fairly quick,” says Dangerud. “It does take a bit more work

to get it set up but once it is working, it is a thing of beauty.”

DARE TO COMPARE DEMO NOW AVAILABLE IN USA

Dare to Compare demos give farmers the opportunity to see the Seed Hawk advantage.

Seeding demonstrations help use a large demo drill, it takes a lot of time.
with purchase decisions

This is where the rubber hits the road: direct

| like the simplicity of the Seed Hawk program
because they just show up with the truck and

comparisons between farmer-operated drills do all the work,” says Greg Porozni, a farmer

and a unique Seed Hawk demonstration seeder  in Willingdon, Alberta, Canada who hosted a

pulled by a truck. Dare to Compare demos Dare to Compare demo in 2011.
show the bene ts of Seed Hawk’s precision o ) )
. . With six gures on the line when buying
seed and fertilizer placement using growers’ o
. . . new air drills, it is easy to see why farmers
own fertility, seed and production practices.
want to make sure they gather as much

“I like to try different drills to see how they information as possible before investing their

work on my farm in my soils, but when you hard-earned cash on new iron. Seed Hawk

has four demonstration seeders that are eld
scale units built on trailer frames. Each 8-foot
drill is equipped with eight openers that move
laterally and independently of the main frame
to set up different row spacing. The openers
can be con gured to 12-inch or 10-inch row
spacing. At those row spacings, the total
seeding width is 8 feet or 6 feet 8 inches. The
demo units use Seed Hawk’s industry-leading
Single Side Band knife openers. The unit
applies dry granular fertilizer and seed. Farmers
supply their own seed and fertilizer.

Precise seed and fertilizer placement

In the spring of 2011, Porozni was considering
a change from his existing Flexicoil ® 5000 air
drill with 12-inch row spacing and a 3.5-inch
paired row opener. He was curious to see how
the Seed Hawk would perform on 12-inch
centers. Porozni had about three acres sown
with the Seed Hawk demo unit.

“The big difference was emergence. Right from
the start there was a difference. | seed canola
at ve pounds per acre and with my own drill, |
saw seven to eight plants per square foot. The
Seed Hawk had such good emergence it was
too thick — about 12 plants per square foot.”

In Wainwright, Alberta, Canada, Dennis Dalton
also had a Dare to Compare demo in the
spring of 2011. He owns a Flexicoil 5000 air

drill with 10-inch row spacing and a paired row
opener. For the Dare to Compare demo, he
had canola seeded at various depths on
10-inch and 12-inch row spacing with the Seed
Hawk single row opener.

“We had really challenging conditions this
spring for canola emergence. The Seed
Hawk drill did quite a bit better with time of
emergence and stand establishment. | was
pretty impressed with the way it worked,”
says Dalton.

How impressed were Porozni and Dalton? They
each bought a new Seed Hawk air drill this
summer, even before the crop was in the bin.

DARE TO COMPARE
ON YOUR FARM!

Interested in seeing how a Seed Hawk
performs on your land? Contact your
local Seed Hawk dealer or Kurt Raffey,
Regional Sales Manager at Seed Hawk,

now to book your demo.

kurt.raffey@seedhawk.com
1.800.667.4295




SOIL CULTIVATION MULTI-IMPLEMENT

The versatile Carrier made its North American debut in 2011.

The Carrier is a unique implement
with an enormous range of abilities

Stubble cultivation, seedbed preparation,
packing, straw harrowing and furrow levelling
are the primary options of the multi-talented
Carrier tillage implement. It is a quality
implement that can economically and flexibly

till the soil with tremendous capacity.

“We feel that it adds another tool to
producers’ belts for the management of
problem crop residues from corn, soybean,
sunflower and other crops,” says Trent Meyer,
Director of International Sales for Seed Hawk.
"It leaves the soil well packed and ready to
seed into, which is much better than a tandem
disk or plow where the soil is left very loose

and subject to erosion.”

Seed Hawk proudly brought the Carrier to
North America in 2011 in conjunction with
its Swedish partner, Vaderstad. The Carrier
is known as the leading multi-tillage tool

in Europe, and it is renowned for Swedish
dependability and performance testing. With
a combination of front harrows, two rows of
concave discs, and roller packers, the Carrier
can spread straw, cultivate stubble, and pack

and prepare the seedbed.

More efficient cropping

Thousands of farmers have found that the
Carrier is revolutionizing their cropping
system. They have been able to make their
field operations more efficient with the
ability to perform soil tillage faster and more

cheaply. The hours spent in the field can

be reduced and tillage costs are lower with

decreased diesel consumption.

“Crop production is simply more efficient,
which helps farmers grow better crops more

profitably,” says Meyer.

At Lewis Farms near Spruce Grove, Alberta,
Canada, Tyler Buba was one of the first
farmers to demo and ultimately purchase a
Carrier unit. His diverse farming operation
requires a diverse tillage tool. He first heard
of the unit several years ago, and was able to

demo it during the spring of 2011.

“We got it to manage trash clearance. We

grow spuds right after cereal silage, so we like

to go into the stubble right after harvest and
work it up to promote weed germination so

we can control the weeds and have a clean
field for the spuds,” explains Buba. “As a
trash cleaning unit, it is as good a machine as

we have seen.”

The Lewis Farms Carrier unit is 27 feet wide.
They pull it with a John Deere 4WD 9430 and
like to hit 9 mph with it. The Carrier is also
available in North America in a 40-foot model,
but Lewis Farms went with the narrower unit
because they also want to pull it with their
smaller Fendt 933 FWA tractor.

Part of the advantage of using the Carrier
to promote weed growth comes from the
packers. While other tillage implements can
disturb the soil to encourage weed growth,
the packers on the Carrier also encourage
weed seed-to-soil contact to promote faster
germination. Depth can also be adjusted

to control the amount of soil cultivation

and disturbance.

Faster drying

Meyer explains that the Carrier brings soil
biological advantages when used for shallow
cultivation instead of plowing. Minimal
cultivation increases the humus content in the
upper soil layer, which means that silty soil
does not crust over as easily after rain, and
that any crust formed on the soil surface is
easier for germinating seedlings to penetrate.
Minimal cultivation also leads to more worms
in the soil and more large pores to carry water
away. Many farmers who convert to minimal
cultivation can confirm that after a few years
there is less standing water in the field and

that the soil dries out faster.

ZERBE BROTHERS TEAM UP WITH SEED HAWK

The Seed Hawk family of dealers is growing. In October 2011,
Zerbe Brothers joined the distribution network to further help

for Seed Hawk.”

serve the growing demand for Seed Hawk precision seeding

systems and technology. Zerbe Brothers is a second-generation,
family-owned implement business with a 50-year history at

Glasgow, Montana.

Galen Zerbe, President of Zerbe Brothers, takes pride in
providing exceptional service and supplying his customers
with technology that is at the forefront of the industry.

“We see precision drilling as something that will change the
marketplace,” says Zerbe. “Five years ago, you didn’t even

see a precision drill in our area. In the last few years, there's

been more demand and people are asking specifically

Zerbe is pleased that he will now be able to provide his

customers with Seed Hawk'’s products and superior technology.

Likewise, Pat Beaujot, President of Seed Hawk, is pleased that

Hawk,” says Beaujot.

“I can't imagine a better representative to showcase our
products. Their long-standing role in the community and
thorough understanding of the industry, combined with their
reputation for service, are all qualities that we value at Seed

Zerbe Brothers has joined the dealer network.

Galen Zerbe
proudly brings
Seed Hawk
technology

to Glasgow,
Montana.

SEED HAWK'S USA SALES TEAM EXPANDS

More resources dedicated to dealer
and customer support

Recent expansion and realignment of the
North American marketing and sales team
will add valuable resources to Seed Hawk's
sales efforts in the US market. Led by Director

of International Sales for Seed Hawk, Trent

expect to see more demonstrations and more

sales support.

“Seed Hawk has enjoyed significant growth
over the past two-plus years with respect to
the US market. We work with independent
dealers across the Northern Plains and into
the Pacific Northwest, and we felt that their

October 2010. Bringing five years of progressive

international business development experience
to Seed Hawk, Meyer has been working to
solidify Seed Hawk’s program in the US.

Kurt Raffey, previously Manager of Sales and
Service with Seed Hawk, is the new Regional

Sales Manager USA. Joining Raffey is Colby

“We are not interested in selling a couple of
units today, but rather want to provide long-
term equipment solutions to the farmers that
decide to invest in our seeding systems,”

explains Meyer.

While there are similarities and differences
in markets around the world, Meyer says the

Meyer, farmers and dealers can work would benefit from US sales team will look to serve each area in

€
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Sproat, who has been hired as Market

additional resources Specialist USA.

the best possible way. “We are guided by

to pull from,” says our focus on providing profitable solutions

Meyer, who has led The Seed Hawk push in the US continues to to the farm level. Without that, we won't

international sales build on local relationships with dealers and be successful. This is the way Seed Hawk

efforts since farmers while expanding into unserviced areas.  approaches each and every market we enter.”

From L to R: Trent Meyer (Director of International Sales), Kurt Raffey (Regional Sales Manager USA), and
Colby Sproat (Market Specialist USA).
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