




‘Innovation Place’ up and running 
in a dedicated space 

Seed Hawk’s Research and Development 

team commissioned their new R&D building 

in conjunction with the grand opening of the 

$7.5 million plant expansion. The dedicated 

building is in the original production facility 

and houses 20,000 square feet of of�ce and 

research space. The new facility will enable 

the R&D group to ramp up the introduction  

of cutting-edge technology.

“Up until two months ago, the R&D group 

was without a permanent, dedicated space. 

We had a part-time, seasonal site at a farm 

shop off-site and shared space here with 

manufacturing when we needed help with 

larger projects,” explains Brian Dean, Vice 

President Research & Product Development 

with Seed Hawk. “With our expanding 

R&D group and the company’s growth, all 

departments need more space.”

The previous off-site facility had limited space 

and was located eight miles away from Seed 

Hawk. Dean explains that while the off-site 

facility worked well, Seed Hawk could only 

accomplish so much with the seasonal shop, 

and product development was limited to the 

amount of concurrent projects being worked 

on each winter until the team could get 

back into the �eld. Now, with a year-round, 

dedicated facility, they can work on prototype 

construction and in-shop testing throughout 

the winter. 

“Our R&D group has grown from six 

employees to 15 in the last year. Bringing the 

entire team under one roof was a necessity,” 

says Dean. He says the team will be able to 

take a concept, create a 3D computer model, 

build prototypes, conduct initial testing in the 

R&D facility, and re�ne them to the point that 

a prototype is ready to test in the �eld.

“Every year our R&D budget increases 

as there is no end to the technology and 

innovation that we are trying to develop. 

We’re viewed as global leaders in zero-till 

technology, and we want to maintain that 

reputation,” says Dean.

Expansion to increase  
product development and 
manufacturing capacity

Seed Hawk is de�nitely the little company 

that could. On Monday, October 3, 2011, 

Seed Hawk hosted the grand opening of its 

recently expanded plant. The $7.5 million 

expansion is the second step in a multi-phase 

expansion plan. It provides an additional 

50,000 square feet of space for manufacturing 

and administration. As well as tripling Seed 

Hawk’s production capacity and increasing 

manufacturing ef�ciency, the new space also 

allows for a dedicated research and product 

development area.

Pat Beaujot, President of Seed Hawk, says the 

expansion will increase production capacity 

to better meet the growing demand for Seed 

Hawk’s popular precision seeding system. He 

credits growers for the company’s success. 

“It’s the innovative spirit of prairie farmers 

that has driven Seed Hawk to become a 

leader in the global direct seeding market and 

led Saskatchewan to become a recognized 

center of excellence in low disturbance 

dryland seeding,” says Beaujot.

At the grand opening, more than 300 guests 

gathered to hear speeches from Beaujot, as 

well as the Honourable Brad Wall, Premier of 

Saskatchewan, and Lionel LaBelle, President 

and CEO of the Saskatchewan Trade and 

Export Partnership (STEP). Premier Wall  

also cut the ribbon to mark the of�cial 

opening of the plant.

Premier Wall congratulated Seed Hawk on 

contributing to Saskatchewan’s growing 

economy. “Seed Hawk is a true Saskatchewan 

success story,” says 

Premier Wall. “From its 

humble beginnings, an 

entrepreneurial idea in 

1986, to a company today 

that markets home-grown 

innovation across the 

world, Seed Hawk is to be 

commended for investing  

in our economy and 

creating 120 jobs right  

here in Saskatchewan.”

In his speech, LaBelle 

spoke favorably of Seed 

Hawk’s progress in the 

global market. STEP has 

a mandate to increase 

Saskatchewan’s exports 

to existing markets and 

to tap into new markets 

by initiating sales, 

contracts, and projects for 

Saskatchewan exporters.

“As an organization that 

champions the province’s 

export industry, STEP 

applauds the efforts and 

successes of Seed Hawk. 

With today’s announcement 

of a multi-phase expansion, 

their export potential has 

dramatically increased and we are proud to 

assist Seed Hawk as they further develop their 

global opportunities,” says LaBelle.

The renovations enable Seed Hawk to keep 

up with growing international and domestic 

demand for their sought-after products. 

With the dedicated research and product 

development area, Seed Hawk will continue 

to lead the industry with innovative direct 

seeding products. At the same time, Beaujot 

says the company will remember its roots 

and continue to work hard to ensure prairie 

farmers’ access to Seed Hawk’s precision 

seeding technology.

After the ceremony, visitors were invited to 

tour the new space.

SEED HAWK KEEPS GROWiNG

SEED HAWK OPENS NEW R&D fAciLiTY

An aerial view of Seed Hawk’s facility on the day of their grand opening. The new facility allows room for a dedicated R&D building, outlined in the photo above.

Saskatchewan Premier Brad Wall, assisted by Seed Hawk President Pat Beaujot (left) and Vice President Research & Product 
Development Brian Dean (right).

Precision seeding is the basis

When the US/Canada border bisected the Great Plains with the Treaty of 1818 at the 49th 

Parallel, the politicians weren’t thinking about agriculture. Merely drawing a line in the prairie 

didn’t alter the fact that the ecosystem and agriculture production on both sides of the border are 

similar. Small grains, canola and pulses are standard crops, so it’s only natural that Seed Hawk’s 

precision air drill would be a great �t no matter the zip or postal code.

“Our cropping systems are similar, and when we went looking for an air drill to round out our 

product offering, we went looking for a company that had products that �t our mandate. We sell 

high quality, technologically advanced equipment to the large, professional farmers in our area,” 

says Jason Lenhardt, Ag Division Manager for Tractor and Equipment Co. at Billings, Montana.  

Tractor and Equipment has seven locations in Montana, North Dakota and Wyoming. In addition 

to Seed Hawk drills, they also sell Lexion combines, Challenger tractors and AgChem application 

equipment. “After extensive investigation, we felt Seed Hawk had the right product with their 

independent openers and felt the quality and service was there too,” says Lenhardt.

Kurt Raffey, Seed Hawk’s Regional Sales Manager USA, says Seed Hawk is establishing a  

leading-edge dealership network that sells to top growers who want precision seed placement  

and advanced technology in their air drills.  

“Dealers are telling me that farmers see the emergence that a Seed Hawk delivers and they are 

sold,” says Raffey. “They also like everything else that Seed Hawk can offer, like 84-foot-wide 

systems for more productive seeding per hour and SCT ® to save inputs. But if the precision seed 

and fertilizer placement and resulting fast uniform emergence weren’t there, I don’t think we 

would have as many satis�ed customers.”

Kerry Dangerud is the owner of Kerry’s in Hettinger, North Dakota. His philosophy in selling 

farm machinery is to specialize in a few lines of machinery so that he becomes an expert to 

whom professional farmers will turn. He chose Seed Hawk air drills because of their advanced 

technology, and the favorable reputation that the equipment had already built in the area.

“I think it is important to get really good at one thing so you build a market. That is what I am 

trying to do with Seed Hawk. Their technology is very advanced, and there is also increasing 

demand for their largest drills and carts, the 84-foot toolbar and 800-bushel carts,” explains 

Dangerud. “Farmers are seeing the value in getting a lot more done with the bigger drills, and 

they need a dealer with the experience and parts to keep them moving.”

With the focus on fast, uniform emergence, the Seed Hawk drill is winning converts.

“All in all, we had some pretty tough conditions this year, but the feedback I got from our 

customers was that they were very happy with emergence. The seed comes up a lot faster,”  

says Dangerud.

Lenhardt agrees, and adds that fast emergence helps contribute to higher yields.  “Increased  

yield is the big thing, but we are also hearing that ease of operation of the equipment has been 

very good.”

SCT in demand

Both dealerships, Kerry’s and Tractor and Equipment Co., are seeing high demand for Seed 

Hawk’s patented Sectional Control ® technology, selling the option on 75% of their drills. 

Dangerud says that because he sells the largest Seed Hawk air drills, his customers see the value 

in minimizing overlaps.  

“We have some square �elds, so the payback is a little longer on those �elds.  But costs of inputs 

are going up, so the payback on SCT is fairly quick,” says Dangerud. “It does take a bit more work 

to get it set up but once it is working, it is a thing of beauty.”  

Seed Hawk products emerging in USA market.

DEALERS RAmPiNG UP SALES

Seeding demonstrations help  
with purchase decisions 
This is where the rubber hits the road: direct 

comparisons between farmer-operated drills 

and a unique Seed Hawk demonstration seeder 

pulled by a truck. Dare to Compare demos 

show the bene�ts of Seed Hawk’s precision 

seed and fertilizer placement using growers’ 

own fertility, seed and production practices.

“I like to try different drills to see how they 

work on my farm in my soils, but when you

use a large demo drill, it takes a lot of time.  

I like the simplicity of the Seed Hawk program 

because they just show up with the truck and 

do all the work,” says Greg Porozni, a farmer 

in Willingdon, Alberta, Canada who hosted a 

Dare to Compare demo in 2011.

With six �gures on the line when buying  

new air drills, it is easy to see why farmers 

want to make sure they gather as much 

information as possible before investing their 

hard-earned cash on new iron. Seed Hawk 

has four demonstration seeders that are �eld 

scale units built on trailer frames. Each 8-foot 

drill is equipped with eight openers that move 

laterally and independently of the main frame 

to set up different row spacing. The openers 

can be con�gured to 12-inch or 10-inch row 

spacing. At those row spacings, the total 

seeding width is 8 feet or 6 feet 8 inches. The 

demo units use Seed Hawk’s industry-leading 

Single Side Band knife openers. The unit 

applies dry granular fertilizer and seed. Farmers 

supply their own seed and fertilizer.

Precise seed and fertilizer placement

In the spring of 2011, Porozni was considering 

a change from his existing Flexicoil ® 5000 air 

drill with 12-inch row spacing and a 3.5-inch 

paired row opener. He was curious to see how 

the Seed Hawk would perform on 12-inch 

centers. Porozni had about three acres sown 

with the Seed Hawk demo unit. 

“The big difference was emergence. Right from 

the start there was a difference. I seed canola 

at �ve pounds per acre and with my own drill, I 

saw seven to eight plants per square foot. The 

Seed Hawk had such good emergence it was 

too thick – about 12 plants per square foot.”

In Wainwright, Alberta, Canada, Dennis Dalton 

also had a Dare to Compare demo in the 

spring of 2011. He owns a Flexicoil 5000 air 

drill with 10-inch row spacing and a paired row 

opener. For the Dare to Compare demo, he 

had canola seeded at various depths on  

10-inch and 12-inch row spacing with the Seed 

Hawk single row opener.

“We had really challenging conditions this 

spring for canola emergence. The Seed 

Hawk drill did quite a bit better with time of 

emergence and stand establishment. I was 

pretty impressed with the way it worked,”  

says Dalton. 

How impressed were Porozni and Dalton? They 

each bought a new Seed Hawk air drill this 

summer, even before the crop was in the bin.

Dare to Compare demos give farmers the opportunity to see the Seed Hawk advantage.

DARE TO COmPARE DEmO NOW AVAiLABLE iN USA

DARE TO COmPARE  
ON YOUR fARm!

Interested in seeing how a Seed Hawk 

performs on your land? Contact your 

local Seed Hawk dealer or Kurt Raffey, 

Regional Sales Manager at Seed Hawk, 

now to book your demo. 

kurt.raffey@seedhawk.com 

1.800.667.4295
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Input cost savings range  
from 5% to 10%

If you’re going to do the job, do it right the 

first time. That thinking applies to Seed Hawk’s 

patented Sectional Control® technology (SCT) 

that eliminates overlaps, saves on input costs 

and can result in better yield and grain quality. 

SCT is an innovative technology that works 

in conjunction with GPS and autosteer to lift 

openers and shut down metering of seed and 

fertilizer when seeded ground is encountered 

such as at headlands, around sloughs, or when 

seeding an irregular field.

“I would be comfortable saying that the savings 

are 10 percent for the ground we have here. 

We typically would run 15 percent overlaps 

and are probably down to less than 5 percent 

overlap with SCT,” says Marvin Nielsen, who 

farms near the historic Devil’s Tower in the 

Black Hills Forest in northeast Wyoming.

Nielsen purchased a 50-foot, 45 Series Seed 

Hawk drill and 500-bushel tank in the spring 

of 2011. The drill is set up with 12-inch row 

spacing and Twin WingTM openers. He says 

that his fields are very irregular with many trees 

and few large straight fields. Nielsen put about 

3,000 acres on the drill in 2011, split between 

his spring wheat and winter wheat crops.  

With Nielsen estimating his input costs on 

spring wheat at $150 per acre, a saving of 10% 

keeps $15 per acre in his pocket. With winter 

wheat, inputs are closer to $80 per acre for a 

saving of $8 per acre. At an average saving of 

$10 per acre, that could have saved Nielsen 

$30,000 in 2011.  

“The savings add up,” says Nielsen.

Nielsen is also a fan of the 45 Series narrow 

transport toolbar.  “We don’t have super wide 

roads to get around on, so the narrow transport 

is very nice.”

Trent Meyer, Director of International Sales 

with Seed Hawk, says the market for SCT has 

taken off. He says well over two-thirds of the 

systems they sell go out the door with SCT,  

and this technology is only available through 

Seed Hawk.  

“I would say that as farmers became aware of 

the savings they can achieve with SCT, that has 

driven demand,” says Meyer. “Our customers 

have typically said 8 to 10 percent savings on 

input costs, but with all the potholes we’ve 

seen the last few years, we have heard of 

savings as high as 19 to 20 percent.”

Savings in pothole country

In northern North Dakota, potholes abound, 

and in 2011 wet conditions created seeding 

challenges for Tom Dhuyvetter at Noonan, 

North Dakota. He and his brother purchased 

a 60-foot Seed Hawk drill with 10-inch row 

spacing, standard single side band openers 

and a 500-bushel grain cart. Because of the wet 

spring, he was only able to get about one-third 

of his crop in.

“We had a very tough spring, but I was quite 

happy with the emergence. This fall, I was really 

impressed with our winter wheat emergence. 

We planted about 1,500 acres, and it came up 

really nicely,” says Dhuyvetter.  

“I didn’t have too much trouble getting it set 

up. There is some trial and error, but I got a 

technician out from Tractor & Equipment in 

Williston who worked through some of the 

issues. It was a big help. The quick setup guide 

was also pretty informative,” he continues.

Dhuyvetter says that, between himself and his 

brother, the drill covered about 3,500 acres 

in 2011. He approximates his input savings at 

five percent. His fields have many sloughs and 

potholes, with many three-cornered pieces. 

“When we estimated the amount of inputs 

required for a field, we used to estimate 115 

percent. Now, we are probably under 110 

percent for inputs on the field.”

A little further south at Wildrose, North Dakota, 

Richard Skor also put SCT to good use in 

2011. Like Dhuyvetter, Skor struggled with wet 

seeding conditions, and only got 10 percent of 

his acres seeded.

In 2011, Skor added a 50-foot Seed Hawk drill 

with a 500-bushel tank, 10-inch row spacing 

and standard single side band openers to 

supplement his older 36-foot Seed Hawk drill 

with 357 tank onboard, 12-inch row spacing 

and standard opener. Both are set up with 

anhydrous ammonia.  

Skor was pleased with the emergence from his 

Seed Hawk drills, saying he sees three to four 

days faster emergence than he did with his 

previous drill. He grows durum, spring wheat, 

malt barley and green peas.

SCT also provides Skor with savings in the five 

percent range. One example he cites is from a 

135.2-acre field. Without SCT, his monitor was 

showing that he was seeding 143 acres. With 

SCT, he was seeding 135.8 acres.  

“On a quarter section, the SCT made a 

difference of eight acres in inputs. We have 

so many sloughs and potholes. We seed back 

and forth and typically make one pass around a 

slough. Then we just give the SCT a chance to 

work on the overlaps,” explains Skor.

Skor says SCT helps prevent operator fatigue 

and figures the payback period on SCT will be 

about three years.

At Seed Hawk, Meyer says they are 

continuing to refine SCT to further improve its 

performance. They are working on upgrading 

every Viper Pro™ controller with bigger and 

faster processors. They are also refining the 

spiral metering system by placing dividers in 

the meter so that when one section shuts off, 

seed doesn’t trickle over to the next section.

“We are working to ensure that SCT works  

with maximum accuracy so that farmers can 

achieve the best savings on inputs. We want  

to continually improve the technology,” 

explains Meyer.

SCT® proves value in tough year 

Marvin Nielsen seeds his 3,000 acres with an SCT® equipped Seed Hawk.

The Carrier is a unique implement 
with an enormous range of abilities

Stubble cultivation, seedbed preparation, 

packing, straw harrowing and furrow levelling 

are the primary options of the multi-talented 

Carrier tillage implement. It is a quality 

implement that can economically and flexibly 

till the soil with tremendous capacity.

“We feel that it adds another tool to 

producers’ belts for the management of 

problem crop residues from corn, soybean, 

sunflower and other crops,” says Trent Meyer, 

Director of International Sales for Seed Hawk. 

“It leaves the soil well packed and ready to 

seed into, which is much better than a tandem 

disk or plow where the soil is left very loose 

and subject to erosion.”

Seed Hawk proudly brought the Carrier to 

North America in 2011 in conjunction with 

its Swedish partner, Väderstad. The Carrier 

is known as the leading multi-tillage tool 

in Europe, and it is renowned for Swedish 

dependability and performance testing. With 

a combination of front harrows, two rows of 

concave discs, and roller packers, the Carrier 

can spread straw, cultivate stubble, and pack 

and prepare the seedbed.

More efficient cropping

Thousands of farmers have found that the 

Carrier is revolutionizing their cropping 

system. They have been able to make their 

field operations more efficient with the 

ability to perform soil tillage faster and more 

cheaply. The hours spent in the field can 

be reduced and tillage costs are lower with 

decreased diesel consumption. 

“Crop production is simply more efficient, 

which helps farmers grow better crops more 

profitably,” says Meyer.

At Lewis Farms near Spruce Grove, Alberta, 

Canada, Tyler Buba was one of the first 

farmers to demo and ultimately purchase a 

Carrier unit. His diverse farming operation 

requires a diverse tillage tool. He first heard 

of the unit several years ago, and was able to 

demo it during the spring of 2011.

“We got it to manage trash clearance. We 

grow spuds right after cereal silage, so we like 

to go into the stubble right after harvest and 

work it up to promote weed germination so 

we can control the weeds and have a clean 

field for the spuds,” explains Buba. “As a 

trash cleaning unit, it is as good a machine as 

we have seen.”

The Lewis Farms Carrier unit is 27 feet wide. 

They pull it with a John Deere 4WD 9430 and 

like to hit 9 mph with it. The Carrier is also 

available in North America in a 40-foot model, 

but Lewis Farms went with the narrower unit 

because they also want to pull it with their 

smaller Fendt 933 FWA tractor. 

Part of the advantage of using the Carrier 

to promote weed growth comes from the 

packers. While other tillage implements can 

disturb the soil to encourage weed growth, 

the packers on the Carrier also encourage 

weed seed-to-soil contact to promote faster 

germination. Depth can also be adjusted  

to control the amount of soil cultivation  

and disturbance.

Faster drying

Meyer explains that the Carrier brings soil 

biological advantages when used for shallow 

cultivation instead of plowing. Minimal 

cultivation increases the humus content in the 

upper soil layer, which means that silty soil 

does not crust over as easily after rain, and 

that any crust formed on the soil surface is 

easier for germinating seedlings to penetrate. 

Minimal cultivation also leads to more worms 

in the soil and more large pores to carry water 

away. Many farmers who convert to minimal 

cultivation can confirm that after a few years 

there is less standing water in the field and 

that the soil dries out faster.

Soil cultivation multi-implement

The versatile Carrier made its North American debut in 2011.

Seed Hawk’s USA sales team expands
More resources dedicated to dealer 
and customer support

Recent expansion and realignment of the 

North American marketing and sales team 

will add valuable resources to Seed Hawk’s 

sales efforts in the US market. Led by Director 

of International Sales for Seed Hawk, Trent 

Meyer, farmers and dealers can 

expect to see more demonstrations and more 

sales support.  

“Seed Hawk has enjoyed significant growth 

over the past two-plus years with respect to 

the US market. We work with independent 

dealers across the Northern Plains and into 

the Pacific Northwest, and we felt that their 

work would benefit from 

additional resources 

to pull from,” says 

Meyer, who has led 

international sales 

efforts since 

October 2010. Bringing five years of progressive 

international business development experience 

to Seed Hawk, Meyer has been working to 

solidify Seed Hawk’s program in the US.

Kurt Raffey, previously Manager of Sales and 

Service with Seed Hawk, is the new Regional 

Sales Manager USA. Joining Raffey is Colby 

Sproat, who has been hired as Market 

Specialist USA.

The Seed Hawk push in the US continues to 

build on local relationships with dealers and 

farmers while expanding into unserviced areas. 

“We are not interested in selling a couple of 

units today, but rather want to provide long-

term equipment solutions to the farmers that  

decide to invest in our seeding systems,” 

explains Meyer.  

While there are similarities and differences 

in markets around the world, Meyer says the 

US sales team will look to serve each area in 

the best possible way.  “We are guided by 

our focus on providing profitable solutions 

to the farm level. Without that, we won’t 

be successful. This is the way Seed Hawk 

approaches each and every market we enter.”

® Seed Hawk, SCT and Sectional Control are registered trademarks and Twin WingTM is a trademark of Seed Hawk Inc. Viper ProTM is a trademark of Raven Industries. All others are trademarks of their respective companies.  
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Zerbe Brothers Team Up with Seed Hawk
The Seed Hawk family of dealers is growing. In October 2011, 

Zerbe Brothers joined the distribution network to further help 

serve the growing demand for Seed Hawk precision seeding 

systems and technology. Zerbe Brothers is a second-generation, 

family-owned implement business with a 50-year history at 

Glasgow, Montana.

Galen Zerbe, President of Zerbe Brothers, takes pride in 

providing exceptional service and supplying his customers  

with technology that is at the forefront of the industry.  

“We see precision drilling as something that will change the 

marketplace,” says Zerbe. “Five years ago, you didn’t even  

see a precision drill in our area. In the last few years, there’s 

been more demand and people are asking specifically 

for Seed Hawk.” 

Zerbe is pleased that he will now be able to provide his 

customers with Seed Hawk’s products and superior technology.

Likewise, Pat Beaujot, President of Seed Hawk, is pleased that 

Zerbe Brothers has joined the dealer network.

“I can’t imagine a better representative to showcase our 

products. Their long-standing role in the community and 

thorough understanding of the industry, combined with their 

reputation for service, are all qualities that we value at Seed 

Hawk,” says Beaujot. 

Galen Zerbe 
proudly brings 

Seed Hawk 
technology 

to Glasgow, 
Montana.

From L to R: Trent Meyer (Director of International Sales), Kurt Raffey (Regional Sales Manager USA), and 
Colby Sproat (Market Specialist USA).

This is a Quick Response code. You can scan it with 
any smartphone using SCANLIFE software, which is a 
free download. Most newer smartphones are already 
equipped with this software. Simply scan the code to 
see a video with SCT in action.




